
Pricing Considerations





1. Who is the audience?





2. Who is paying fee?





3. Is there competition?





4. Number of times offered?





5. Cost of delivery and development?





6. Who is the decision maker?





7. Who is speaking?





8. What kinds of values?





9. Bottom line return?





10. What percentage of cost is the fee?





11. Value added?





12. Bottom line of registration fees?





13. Fixed fee?





14. Fixed fee, plus expenses?





15. Fixed fee, plus materials and expenses?
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